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Talented realtor Peggy Hill says “real estate is the one of the best investment’s 
you can make. You’re creating equity, something that will grow with you, and 
just the pride in ownership is huge”. This top performer loves helping people. 
“The satisfaction you get, from making something happen for them--there’s 
nothing like it!” she says happily. 

“If the trust is there, then there’s zero fear for them,” she adds. Building that 
trust is at the core of Peggy’s award-winning service and she does that by 
offering a wide array of services everything from a staging professional to a 
mortgage specialist.

New financing options have made it “so possible for people to buy their first 
home,” she says. 100% financed mortgages eliminate the down payment, the 
saving-up time and 35-year amortization periods “lower the monthly mortgage 
cost. You only need it for a few years, until you’ve built some equity, then you 
can refinance at a smaller amortization period,” she advises. “First time buyers 
have been the fuel to the real estate fire that’s been burning strong in Barrie for 
the last few years and continues to do so today” she says.

After just a year with Prudential LeClair & Associates Realty Brokerage, Peggy’s 
already risen to third-placed performer in Prudential’s Ontario residential sales. 
Her new firm’s superior technology means “We can provide clients with the best 
technology has to offer, along with the old-fashion service that will always be 
the core of this business.” 

Her new website, www.peggyhill.com, is packed with information for both 
first-time buyers and seasoned shoppers. From very precise MLS searches to 
detailed neighbourhood information (such as parks and walk-in clinic locations), 
there’s something for everyone who’s purchasing or selling real estate.

She combines this with thorough knowledge of her market and “a passion 
for guiding people to make the right purchase,” she says. “It’s all about out-
performing people’s expectations, always going that extra mile, and never 
stopping short of being my clients’  “wow!” factor.
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